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I'm talking to the established marketer and businessperson with this report. The 
list itself remains pretty much the same, no matter how experienced you are. That 
makes it easy for you to develop and maintain these success habits so you can 
earn much more over the next 30 days and beyond. 
 
 
Day 1 – Adjust Your Plan 
 
Hopefully, since you're established in business, you already have a business plan. 
You have a plan for what you want to do over the next several days, weeks, 
months, and years. 
 
But now that you're focused on developing better and more profitable habits, it 
might be time to adjust that plan. This can help you become more profitable in 
short order. 
 
 
Day 2 – Outline Your New Action Steps 
 
Now that you’re focused on developing better and more profitable habits, it's time 
to outline your new action steps. What are you going to do better in your 
business? What do you really need to work on? What are you doing right? Figure 
out which actions you're going to take to become even more profitable over the 
next 30 days. 
 
 
Day 3 – Eliminate Distractions from Your Workspace 
 
As someone who is focused on success, it's time to eliminate distractions from 
your workspace. What kind of conditions do you tend to work under? Is it very 
noisy? Is it very messy? Do you spend a lot of time checking social media and 
email? 
 
Figure out where your top distractions are coming from and how you can 
eliminate those distractions. I think you'll find that you’re instantly more 
productive… which means being instantly more profitable. 
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Day 4 – Visualize for Distraction Free Work 
 
I’ve mentioned visualization a couple times so far because I think it's so 
important. If you can visualize yourself successfully and happily completing a 
task, then it will be so much easier for you to get it done. 
 
Close your eyes and see yourself walking through the task. See yourself smiling as 
you complete it from start to finish. It will be so much easier – instantly – to 
actually get the work done. 
 
 
Day 5 – Explain the Importance of What You're Doing to Your Family 
 
Since you're established in business, it's probably the case that your family has 
seen the success you've had from your business. Are they completely on board? 
Do they realize how important this is to you? 
 
If they do, then that's excellent. You may want to bring them in the loop on the 
new, positive habits you're trying to adopt. 
 
If they don't, it's time to reiterate how important this is to you and how dedicated 
you are to your success. 
 
 
Day 6 – Very Clearly and Specifically Outline Your Goals 
 
Maybe it's been the case that you haven't really focused on goal setting at this 
point. Maybe you've been sort of winging it and you’ve had some success. 
 
Now it’s time to be clearer about the success you want to have. I urge you to set 
very specific goals. Set deadlines for those goals. If you do, you can very quickly 
scale your success up. 
 
 
Day 7 – Do Your Most Important Task First 
 
As part of improving your work habits, figure out what your most important tasks 
are for the next day. Then, make sure you schedule what has to be completed 
first. That way, no matter what happens for the rest of the day, you’ll have gotten 
that important task done. This will help to set you up for a very productive day. 
Do this and I think you'll see instant results in your productivity and therefore 
your profitability. 
 
 
Day 8 – Work Solidly for an Hour First Thing in the Morning 
 



This goes hand-in-hand with the previous habit. Not only should you figure out 
your most important task and work on it first, but you should work on it first 
thing in the morning. 
 
Work on it before you check your email or social media or things like that. Get 
this done before your mind can be distracted by anything else. Once again, do 
this and you'll see instant results in your productivity and profitability. 
 
 
Day 9 – Eliminate Time Wasting Tasks 
 
You're established in business, which means you can take an honest look at the 
things you do every day. What leads to profits and what doesn't? Eliminate the 
things that are just taking away from your time and energy but actually aren’t 
profitable at all. If you truly sit down and evaluate this, you might come to some 
eye-opening and more profitable conclusions. 
 
 
Day 10 – Allow Yourself to Let Go and Don't Demand Perfection 
 
Do you tend to hold on to projects longer than you should? If so, that's a very 
poor habit. Instead, recognize when good enough is good enough. 
 
Maybe you have several half finished or almost finished projects sitting on your 
hard drive. Take a look at those and figure out why you're actually holding onto 
them. It might take just a couple of hours to finish those up and get them to 
market. That’s so much more profitable than letting those things languish on 
your hard drive. 
 
Let go of the idea that everything has to be perfect. Get things up for sale in a way 
that will please your audience and help your audience and don't worry about 
anything else. 
 
 
Day 11 – Break Your Tasks Down 
 
Big tasks and projects are scary, even for someone who's very experienced in 
business like you. 
 
Maybe it takes a long time for you to start on big projects just because they're so 
daunting. Well, you can instantly and completely eliminate that feeling when you 
break your tasks and projects down. 
 
Break them down into their smaller parts. Figure out the little tiny steps that 
make up the larger steps. Break them down so you can easily sit down and work 
on the project for an hour and feel like you're actually getting something done. 



You might want to create checklists or steps for yourself. Do whatever will help 
you the most. 
 
If you get more projects done more quickly, like I describe in using the habit of 
breaking tasks down, you can become more profitable. 
 
 
Day 12 – Focus on What's Worth More of Your Time 
 
I’ve mentioned this before – figure out what's most profitable in your business. 
Figure out what's worth most of your time. Spend most of your time doing 
profitable things. 
 
It sounds simple enough and obvious enough, but are you doing it? Figure it out 
and put your energy where it matters the most. 
 
 
Day 13 – Join a Mastermind 
 
You're never too big or established to work with others. There are masterminds 
out there full of those who are new, have some experience with what you’re trying 
to accomplish, or who have experience in ways that you’re only dreaming about at 
the moment. 
 
Find or form a group of those who are at a similar level to the one you're at. These 
people should have a success mindset and be dedicated to developing more 
profitable habits. Bounce ideas around with each other. Find your strengths and 
weaknesses. Help each other find new ways around old problems. This can help 
you become more profitable. 
 
 
Day 14 – Get an Accountability Partner 
 
Along that same vein, it can be really helpful for you to find an accountability 
partner. Find someone who is like-minded and who will help keep you on task. 
It's hard to make changes on your own, but an accountability partner can make it 
a lot more likely that you follow through and succeed. 
 
 
Day 15 – Give Yourself Breaks 
 
You’re hard-working and you have some big goals. But, you need some breaks in 
between or you're going to burn out. 
 
Maybe you're already at a point of burnout and that's why you're reading this in 
the first place. Give yourself a break. It will pay off and you’ll return to your work 
more refreshed and revived. 



 
This break can be something as small as taking a walk around your 
neighborhood. Or, it can be big as taking a vacation for a week or so. Figure out 
what you need and give yourself permission to take that break. 
 
 
Day 16 – Reward Yourself for a Job Well Done 
 
You work very hard. Do you reward yourself? I don't mean rewarding yourself 
only for the big successes – I also mean rewarding yourself for the smaller 
successes. 
 
Reward yourself and you'll be a lot more motivated to follow through and make 
these positive changes to your habits and mindset. 
 
 
Day 17 – Separate Your Life and Your Work 
 
If you work for yourself, then it can be very hard to separate your work life and 
home life. It can be hard to know when to have fun and if you even have any time 
to have fun. 
 
Schedule that time in. Figure out when your work hours are and stick to it. Maybe 
you're used to working from the morning to the night, wasting time in between 
because you really don't ever give yourself time off. Give yourself some actual 
time off and you'll be a lot more focused during work hours. 
 
 
Day 18 – Reach out to Potential Partners 
 
You have a lot to bring to the table since you’re an established business person. 
Reach out to those who are a step ahead of you or who have assets you can 
leverage. 
 
You can work together with another businessperson to quickly scale your success 
up. Make it a habit to frequently come up with ideas for ways you can work with 
partners and put those ideas into action. 
 
 
Day 19 – Work on Building Your List Every Day 
 
There's never a point when you're done building your list. You should be 
consistently building your list over time. Hopefully, you started from the very 
beginning when you were new to business. If you haven't, now's the time. 
 
Find new ways to build your lists and to develop a relationship with your list. The 
bigger your list, the easier it is for you to profit. 



 
Day 20 – Develop Your Online Presence 
 
Since you have an established business, then it's probably the case that you have 
a solid online presence. That's a wonderful thing that can really help your 
business! 
 
Make it a habit to pay attention to this every day. Ideally, you should be present 
and active in your niche. When people think of your niche, they should think of 
you. If that's not happening, then figure out ways you can stand out in the crowd 
by posting on social media, forums, and more. 
 
 
Day 21 – Drive Traffic Every Day 
 
Additionally, you should be driving traffic every day you work. Even if you spend 
just a little bit of time doing it, it can really pay off. You always need more 
customers, more readers, and more of your audience. People will discover your 
old products and your new products. If you attract fresh eyes, you can earn more. 
 
 
Day 23 – Always Have a Launch Plan 
 
Ideally, since you’re established, you should always have new products or projects 
coming out. If you don't have one coming out right now, then you should be 
planning one. You should always have something you're working on. 
 
Don't just sit satisfied with what you already have because that won’t grow your 
profits. Always be developing, paying attention to what people need and want, 
and producing what they need and want. 
 
 
Day 24 – Follow through No Matter What 
 
You've already made it a lot further than most people. You've worked hard 
enough that you’re already established in business. Don't give up even if it seems 
bleak right now. 
 
Sometimes, it's just a matter of taking a new perspective. You have problems that 
you aren't sure can be solved, but I assure you they can be. Find new ways of 
thinking about old problems. 
 
 
Day 25 – Never Stop Learning 
 
It's easy to think you should know it all if you're established in business. But once 
again, there are always new ways of thinking about old problems. 



 
There are always things you can learn, even from those who are newer than you. 
They might have a different perspective you've never thought about before. 
 
Learn from those who think about things in a different way and you’ll have found 
success in a different way. Learn from successful people you admire. Apply what 
you learn to your business as a regular habit so you can achieve more. 
 
 
Day 26 – Focus on Giving Back to Your Audience 
 
If you focus on giving more than you receive, then you will probably receive more 
than you give. I love that saying because it's so true. 
 
Your business will grow if you make it a habit to give back to your audience. 
Always find ways you can help people. They will trust you for that. Word of 
mouth will spread because of that. 
 
People who help and who give of themselves are often more profitable than those 
who don't. 
 
 
Day 27 – Plan for Your Success to Be Inevitable 
 
The level of success you're at right now doesn't have to be the level of success 
you're stuck at forever. You can and will be more successful if you adopt these 
success habits. 
 
If you doubt this, it's time for a mindset switch. Surround yourself with positive 
thoughts, positive people, and positive habits. 
 
 
Day 28 – Review Your Poor Habits and Work to Replace Those Habits 
 
This is something you'll do until the day you retire (which you might never do if 
you love your business as much as I do). 
 
What can you change to become more profitable? What do you do that you know 
is not profitable? Figure it out and replaces those habits. Develop new, better 
habits. Take stock of what you're doing and what's working and what's not. Do 
this on a very regular basis. 
 
 
Day 29 – Develop Systems for Your Most Common Tasks 
 
Since you're established in business, there are probably some things you do all 
the time. Develop systems for these things. Figure out a strategy with checklists 



you can just follow from start to finish every time. You don't have to reinvent the 
wheel every time. 
 
For example, you might have a particular system for writing a sales page. Or you 
might have a particular system for creating a product. Develop a system and get it 
done much faster and more profitably. 
 
 
Day 30 – Create or Extend Your Plan and Work to Develop Positive 
Habits for the Next 30 Days 
 
This is just the start of something big. No matter how established and successful 
you are, it can really help to examine your habits and make plans. 
 
Plan for the next 30 days and beyond. You can scale up your profitability and 
success. 
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