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Disclaimer
Results from our techniques might vary and I can’t guarantee typical result – please acknowledge that even other marketers can’t do so. However I am giving the best information to help you build your own quality product within 24 hours, based on my real experience. This guide is not related to make over PLR, MRR and RR products, it’s by far more quality.



“If you don’t read today, you will not read it forever. Believe me. If you are busy in the next days, months or even years, after you have enough strength to check out this product again, you might forget where the hell you put it – sounds familiar?” 

24 Hour Creation
1. This report is about how you can make your own product within 24 hours or less.

2. There are many techniques and some steps that you can read in order to be implemented in your business today and in the future.

3. Most people have problems with creating own product. But it’s vital to being outstanding in your market or niche by creating won product.

4. Please follow step by step unless you feel it is unnecessary. All information are provided in simple explanation so that you can implement once you finish reading this report- or even the same time you are reading!

Good luck!


How to Find Best Niche to Make Information Products

1. Search any keyword at Google. Once you type it, many recommended keywords will appear just below it – that’s the profitable niche you can grab. Or see ‘Google Suggestion’ at the bottom of Google page once you make a search.

2. Find it here : http://freekeywords.wordtracker.com/ 
Make sure you choose keywords above 500 searches per month and less than 2,000 searches, so that you might find the best niche which is not so competitive and still have good opportunity.

3. Keep alert with what is HOT for the week. Gadget launches, new hot web launches, new global problems and many more – would be among the best subjects for your information product.

4. Look at yourselves and your friends. Or see people in your niche. See if any problems exist – and make information product based on that. Your and their problems usually indicate what problems other people all over the world are having right now. 

5. Check your:
    * Skills.
    * Special abilities.
    * Hobbies.
    * Interests.
    * Job you've done.
    * Thinks you want to learn more of.
    * Etc.
Then you can try to match your abilities with any of the markets. Remember one way to ensure the success of your business and marketing efforts is to stick with what you love!

6. Organize a small survey so that you might know the current hot demand. The important things to ask are related to people’s problems and how they want their problems to be solved.

7. Make a product which solves problems – NOT a product full with unnecessary facts and figures. 
*Keep in mind: people are selfish – they only want something that can help themselves to solve their problems, NOT others’. That is why you have to create something that can help them solve their problems.

8. Internet marketing niche still gives you some opportunities to sell information products even if you don’t make money yet. I will show you how in the next pages.

9. Please refer to another file I provided – “200 Hot Niches”. From niches provided, you can select a smaller niche – either from longer tail keyword, or back door selection. To find long tail keyword, you can use Google suggestion. For example, you choose ‘Anger’ from our niche list. Then try to type ‘Anger’ (without quotes) in Google search. You will find : 
- Anger management.
- Anger quotes.
- Anger quotes and sayings.
- Anger management movies.
- Anger management techniques.
- Anger management games. 
Choose anything you wish.
And if you wish to ‘back door selection’ techniques, you might choose ‘fitness’ from my niche list. Then, you might find what ‘fitness’ needs or consists of:
- search articles on the internet and based on what you might know. As I search on the internet, I found that here few aspects where they are related to fitness :
Fitness equipment, fitness training and fitness problems.

i. Fitness Equipment: You can choose niches from fitness equipments like : treadmills, cross trainers, rowing machines, exercise bikes, heart rate monitors, multi gyms, weight and bars, and so on. Wow, there are lots of niches you can find.
ii. Fitness Training: If you use Google suggestion again, you might find like these: fitness training for weight loss, fitness training for women, fitness training for beginners, fitness training for kids, fitness training for men, fitness training ideas, fitness training software, fitness training center and so on!
iii. Fitness Problems: all health problems related. Arthritis, diabetes and so on.
iv. Fitness Articles: find the synonyms like fitness articles, fitness tips, and so on.
Simple Steps to Write Fast

1. WRITE or MAKE PRODUCTS based on what you know & expert the most. That will make your writing faster than ever.

2. Specialize one day just to focus on writing. Make sure you choose it wisely where there would be NO distraction and disturbance.

3. ‘Throw’ any disturbance away such as Facebook surfing, Youtube surfing, your favorite web surfing, TV, or anything else that may make you distracted. This is important so that your product creating will be done smoothly and FASTER.

4. Before start writing, make a draft of structures contains titles, chapters and so on in a paper, so that you can refer once you do writing. Planning before writing will save you lots of time.

5. If you write in Microsoft Words or NotePad, please make sure you save the file once you done writing every page by simply press ‘Ctrl + S’ (short cut of ‘Save’) so that you might not lose when something bad happened to your computer. Don’t ever try to convert it to .pdf format all the time unless you finish doing all of the content.

6. Once you done, edit your writing by correcting mistakes and putting images if necessary to help explanation. Don’t edit when you are still writing.

7. Make sure you make an .pdf product using this kind of format I am using – put articles/information in numbers order – so that people would easily read it and easy to follow.

8. Skip any passage if you don’t have idea to write. Proceed with what you can write first. Put some marks so that you know where you miss.

9. Write products related to smaller niche, not a big one. For example, make a product related to ‘How to Give The Best Customers Support’ can be done a lot faster than a product named ‘Business’ in general that might need to covers hundreds of business aspects and corners that might need few months to complete.

10. There are many ways to make product faster – writing is not the only way. The other way is, you choose the best format to save time and 


Best Formats to Sell?

One of the most vital part is – you have to choose the right format – so that you are going to finish writing in 24 hours. Maybe it quite possible to create an ebook in 1 day, but the following formats are more than enough to be valuable to give you thousands of dollars for you to sell.

1. Mindmap format. Make a mindmap and sell if it is understandable. Based on what you know the most – so that your list won’t miss anything important. If it’s hard to understand because of so many terms, you can target to intermediate people.

2. Mindmap files along with audio of your own voice. If you talk and explain the mindmap, it would take less than 24 hours. Make sure choose the right place and time. The problem is DETERMINATION to start recording your own voice because of lack confident. I will talk about this later.

3. Sell a long list of important ideas. Such as, a long list of ‘Ways to Get Traffic. Just enlist, don’t need to elaborate. Maybe you can enlist up to 200 ideas in 24 hours. It’s easy because it’s like you brainstorm and brainstorm. Remember: people also love new ideas, even if it is short.

4. Sell step-by-step plan. Example : ‘Step-By-Step Guide to Lose Weight’. Just enlist what to do from the start until the end. No elaborationunless necessary.

5. Make a webinar for any niche. When you do it, you just need some preparation and go LIVE. No need to wait months to create, right?

6. Sell ideas. Selling ideas mean you have new ideas to implement – it’s good if it’s proven.

7. Make a membership with content. Start with at least 20 contents (which can done in 24 hours) and get launched. You can update 1 content per day or 3 contents per week – such as sell autoresponder email template in niche determined. So, along with your membership, you just right away your membership in instant.

8. Sell an element of graphic (if you are a designer). Such as design your own buy buttons with Photoshop and sell them. If you focus on one thing (buy buttons for example) you are going to finish your product in 24-48 hours. Remember : Focus will save you a lot of time.

9. Sell sources of information. Example: sell a long list of directory links to increase page rank and traffic. Or sell a long list of youtube links related to adobe photoshop for those who want to learn its tutorials. Or sell a list of trusted programmers (which value thousands of dollars). That’s depend on how valuable your information.

10. Sell swipe files. Maybe you already write dozens of salesletter for your own use in 3 years experience. Why don’t you sell them at affordable price – so that people can learn salesletter copywriting from your work.

11. Sell report in pdf format. You can reveal a small topic or specific niche. Such as: study cases, new techniques, and so on. 

12. Sell templates, which is ready-made product. Email templates, graphic templates, website templates, and so on. If you are selling email templates, then you can sell up to 20 email templates or more. If you seem to take more than 24 hours to create them, then it’s better for you to start your own membership – provides 5 email templates every day!

13. Sell your blog articles. Maybe you have a blog or some blogs with a massive list of high quality articles. You can resell the articles – as PLR articles or a report – because you do your articles uniquely.

14. Sell audio training in any niche. If you have capabilities to speak in English fluently or semi-fluently, then this is for you. Just make a draft within 1 hour. And start talking for the point in the draft. You will complete your mini audio training in few hours only – not more than 24 hours!

15. Sell notes in powerpoint format. It’s faster to make products in this format rather than in ebook format. You just need to put understandable points and information. As usual, choose only a smaller niche.

16. Write products in Microsoft Words, and put all texts into VideoArticleRobot.com so that they would be converted to a talking video instantly. Monthly subscription is the only way to get access this software.

17. Sell photoshop graphic templates. Find nice layer styles & brushes on the internet. Use them to make graphics. Remember that : layer styles and brushes are kind of ready-made graphic components that can skip all the hard works to create beautiful colour combination and beautiful shapes.  For example – make  a few buttons. Load the button graphics with layer styles and put suitable brushes – it take minutes to finish one design.

18. Sell ready-made texts like salesletter headline. It takes one hour to make 15-20 headlines. You also can sell autoresponder and article templates.

19. Sell your favorite designers’ / programmers’ services to other people. Make sure they agree with what you do. You can charge monthly or yearly payment. Limit your customers is the best to keep their service qualities.

20. Make an interview with successful people. You just need to provide questions and they will answer yours. That’s easy. One man to interview is more than enough to sell the interview. Don’t start interviewing big gurus that might be almost impossible to approach. Start with people who are succeed and not so famous. They will accept your invitation because they want to be exposed more – and they are on their way to become famous!




The Determination (Motivation) to Start & Finish Creating Products Even Under Pressure!

It’s difficult for some newbie to start make their own products until finish – because of many reasons, either their inner issues or external problems. That’s common. But I have some simple techniques that can push your determination of willing to be big and outstanding – you are going to be eager to finish your product whatever it takes!

1. Create your salesletter first. Sounds a little crazy, but that would give you ideas what kind of information you need to put, give you ideas how to create products that would make people to buy and most importantly – would increase your spirit and eagerness to create the best product ever.

2. Please set your mind that – the best product is not the longest product ever, BUT the best product is the product that can give the best help for customers to help solve their problems or give them added values they want. If you set this, then you would not be afraid to sell your own stuff.

3. It is lucky to know that if you follow my simple steps to write fast as I mentioned previously, you are really going to finish it fast. If you think the tips I provided are useless, you are going to be trapped in your own cage forever!

4. If you are under pressure because of lots of information inside your mind and have so many ideas of products to create – please write all of them into your notes. It’s better if you do it by hand, not by computer. By doing this, you are enlisting all your ideas into a better format – then would release yourself from pressure – you would know how many ideas you have and you can see how many options you really think of. This is a good treatment for those who face overloaded information and clueless what kind of product going to be created. 

5. People always do whatever it takes when they are desperately cornered to a bad situation – having no much options make them do anything to save their interest or their money or even their lives - such as have many debts, have no money at all, going to be brought to a situation he/she don’t like. BUT it’s hard to plan bad things happen to us – even we want to avoid it, rights? Here’s how to be ‘desperate’ – imagine you are really desperate to buy a big house you dream of for your lifetime or a brand new car you really want to have one so that you can attract your girlfriend or your wife or at least being proud of yourself. Imagination + desperation = huge determination.
* or any imagination which is similar to it.

6. Focus on your product creation – pause other tasks for a while.

7. Imagine how many cash you are making if you can get 1,000 sales from this product? Maybe it’s sound impossible – but more than enough to make your imagination as a power to push yourself. Or imagine whatever you want. That’s how powerful your mind is.


Extra Tips for Busy Marketers
For busy marketers or ordinary people who busy with daily jobs, here some important tips to implement to create product fast.

In my interpretation, busy people can be interpreted as people who only have less than 4 hours per day to do online business and marketing.

1. Plan your weekly or monthly works. If you use your 10% of your time to plan, you are going to save 90% of your real time.

2. Plan to do only 1 or 2 products per month. 

3. Plan what to do every day until the launch of your mini product.

4. Take note every your plan and bring it wherever you are. Just write any idea comes spontaneously into your notes. You might have idea when you are working, eating or taking a bath.

5. It is better to maintain your desire to create product by putting notes in front of your computer and your workspace. 

6. You also can maintain your passion by opening your computer immediately after you return from work. After you take a rest, you just need to watch your computer so that you can see what things need to do to complete your project and spontaneously you will start touch the keyboard.

7. Always talking about your job to others, so that you might be happy what you are planning – that’s powerful to keep your passion creating and finishing your product creation project.

8. Don’t open anything NOT related to business project too often. If you start surfing something not related, you might end with no task done all the day. Remember: you only have few hours per day to work at home. Don’t waste your time.

9. Bring your laptop you use to make online business anywhere so that you can do your tasks whenever you have time to continue & have idea to use.

10. Focus on one project. Don’t be distracted until you finish and launch your project.

11. If you are really busy and might give up at the end, you can start outsource people at low cost – at WorriorForum.com or Digital Points Forum. This is might the last choice of way for you to create product on your own.

12. If you are creating audio or video products, you have to do works step by step. Meaning – you need to start make a draft of all contents to be covered. If you make draft texts, that would be better. Here some example you can use:
Day 1 : Make a research to find a niche to create about. Might need 1 – 2 days.

Day 3 : Make sure you have all the equipments, softwares and contents. Then start recording process. You might record 5 mini videos per day.

Day 4 : Another 4 mini videos.

Day 5 : Another 4 mini videos.

Day 6 : Editing Videos. DONE!

LAUNCH!


Busy Marketers Can Not Do Many Tasks And Business Projects Within A Short Time, Except They Outsource People and Hiring Others to do The Job.

How to Make People Trust Your Product’s Values & Qualities (So That They Would Buy!)

This is very important part to persuade your prospects to believe and trust your products.

1. Make them trust you first. Be honest and respond to every post they make. You also can tell your success stories to build your credibilities.

2. Tell the story ‘behind the scene’ how you come into an idea to make that product. Add any stories related to product benefits and problems that product have solved. People love and believe in story.

3. Tell how hard it is to finish the product.

4. Tell how differ you product from other products – if so.

5. Basically – tell how your product features can give benefits to your customers and solve their problems.

6. Deny any doubt or bad impression that might appear in your prospects’ mind. You can put yourself in their shoes to get ideas. Example : You may worry if prospects might think your product is a scam. So make a statement : “this is not a scam that lie everyone out there just to make money”.

7. Provide some bonuses – the best is THREE bonuses. Don’t exceed FIVE bonuses so that people might not think you are putting trashes as bonuses.

8. Tell why you are selling your secrets, especially secrets on how you make money. Be honest so that they would believe in you – increase your sales tremendously.

9. Tell why you are limiting buyers to a certain amount. And tell why you are giving discount.

10. Give the real preview and screenshots of your product – (not all content) ebook, software and so on. Or you can give some samples – such as 2 sample videos of your home study courses.

11. Give a unique name (not so difficult to mention or even remember) for every technique you reveal.

12. Sell to targeted group. Only related community knows the value of your products.

13. Get testimonials. Put a link to submit testimonials on download page to make customers easier to submit theirs.

14. Show your expertise in blogs or forums so that people might trust you more. This needs time and patience.

15. Show any media like newspaper, TV news and so on – which feature you in spotlight – if you any.

16. For newbie who starts from zero, here some examples you can use to gain trust and respect from prospects towards yourself and your stuffs:
- “Maybe I just step in IM world for the first time last night, but that doesn’t mean I am clueless of what I am doing right now –actually I have been keeping an eye on gurus and IM stuffs to see where the loophole is to make money. Here comes a new product created by me to reveal the loophole”.

- “I make this product because I am frustrated with what happen to me and many other newbies out there – bought so many stuffs but nothing can change their own lives.” – here is you put yourself in the same boat with your prospects.

- “I silently search many information and data all over the world – until today, I already found out the best techniques ever to _____. My silence just like a FBI who captures suspects whenever they don’t even realized.”

And anything similar…

This formula applies to those newbie who sell information product. But if you already have best software or best stuffs other than information product, that’s just more than enough to get results.

17. If you really have high quality products like good software, best software membership and so on (they must be unique and you are the only owner) – then that just more than enough for you to get credibility and more sales.

18. Make a long hour video product and many pages of ebook always seem a better product in customer’s eye. You can make one if you have more time or have money to outsource.



4 Golden Factors Why People Buy

1. People only buy a product if it has the awaited solution for their problems.
Example: People might buy a product how to lose weight because they want to ‘reduce their healthy pain’ and be more confident with other people.

2. People buy because they want to gain extra benefits and pleasures better than current situation.
Example: Rich people would buy guide and more sources to make them richer. An English cook might buy a new Indian recipe book to add knowledge of recipe so that he would become better cook.

3. People buy because they were persuaded emotionally. 
Example: People might buy product X because they want to help the poor seller. Or they buy product Y which offers 2% of their sales will be donated to tsunami victims. People were ‘tackled’ emotionally by feeling sympathize to poor people.
Or they buy because they were told how bad their money would be in the future if they do not have savings. This kind of method persuades people to feel fear and people will buy to be more secure and safe.

4.  People buy because they are attached to something or someone.
Example: Paris Hilton’s fans might buy her products just to be like her.
Or a Manchester United’s (soccer club) might buy jerseys to show they are the fanatic fans of this club.

JACKPOT QUESTION: 
How you can manipulate these 4 Golden Factors to get huge sales and repeated sales for your next product?

ANSWER:
You can use one, two or all combination of these factors.

EXAMPLE:
You can sell an interview product with a famous figure, Oprah Winfrey on ‘How to Avoid Failures in Business’. 
‘Attach’ Factor: People those who attached to and love Oprah, might buy this product. There are millions of Oprah’s fans, and maybe a huge percentage of them will buy. That’s a huge amount of money for you.
Even businessmen feel attached to this product because it talks about business which is their cores.
‘Emotion’ Factor: People want to know anything that would be dangerous to their career. Anything would threat their business, would make them insecure and fear.
‘Extra Benefit’ Factor: People those who already succeed in business, might want to know more knowledge to make their businesses more stable and more profits. This product might be just an added value to them.
‘Problems Factor’: For people who always fail in building business, they want to solve this problem. This product may be the best solution to their failures in business.
Attach + Emotion + Extra + Problem=HUGE SALES

How to Create Product That Motivates Customers to Put Into Action ASAP

1. Make a ‘read me’ file written like this, ““If you don’t read today, you will not read it forever. Believe me. If you are busy in the next days, months or even years, after you have enough strength to check out this product again, you might forget where the hell you put it – sounds familiar?” 
* Push customers to read immediately is the first step to put information into action.

2. If you write an ebook or something similar, write in a numerical order, just exactly how I am writing this report. It’s easy to read, follow and understand.

3. If your explanation too long and so many passages, please make a ‘Recap Section’ at the end of every chapter – so that busy people can just look at it to get the whole idea easily and save people who can’t understand the ‘pilot view’ of your content.

4. Make huge training courses, like 100-hours long video courses will never help people to learn and implement all of them (except a very small people who don’t have any work to do)! All people are busy. It needs huge determination just to read and go through all the courses. Believe me – did you ever finish read all the courses? How many percent? So, it’s better to make a smaller blueprint which focus on smaller niche.

5. Tell customers to follow step-by-step while reading any ebook or watching any video. So when they finish reading, they already do all the steps!

6. Chunk your videos and audios into smaller parts – like chunk a 1 hour video into 25 smaller videos – each video is 2-3 minutes long. Remember, the best video to absorb and enjoy is 1-3 minute long. Put specific name for every video so that customers can watch what’s more important.

7. Tell your success stories and other people’s to motivate readers to start taking action today. You can tell either in the product or in a different file as a ‘READ ME FIRST’ file.





Where to Find Desperate Buyers
People buy because they want to end their PAIN or they want to increase their PLEASURE. The buyers in PAIN are more desperate and have more willing to buy.
1. Yahoo answer. Find any questions related, and mention your product in your answer. It’s better if there is no affiliate link.

2. Find at forums related to your niche. Target people who want to find solutions, have problems and want to find answers.

3. Find using software here: http://bit.ly/92P0bR . It will find prospects and potential customers in any keyword instantly. You can ever find by locations and places.


